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"Ziegler’s structure offers a long-
term fixed-rate, no prepayment
penalties and no intrusive
operational covenants. These
were attractive loan features to
our Board."  

John Geffel 
Business Administrator
Rolling Hills Community Church

This client’s experience may not be representative of
the experience of other clients, nor is it indicative of
future performance or success.

$14,750,000 Financing
Rolling Hills Community Church | Tualatin, OR

R O L L I N G  H I L L S
CO M M U N I T Y
C H U R C H

CLIENT PROFILE

Rolling Hills Community Church began in
1978. The church held its first service in the
Oregon Bank building on Easter Sunday
1978 with 120 people. After meeting in
homes and school gyms for six years, the
congregation raised $685,000 and
constructed the first building at the current
church site on approximately 10 acres of
land in 1984. A facility remodel and
expansion occurred in 1992 adding space for
administration offices, meeting rooms and
classrooms. Additional land was acquired in
1994 and 1998 for expansion.  

In August 2005 the church completed a
134,739 square foot ministry building that
included a 2,500-seat sanctuary. The main
and upper levels contain 80,629 square feet,
and include the sanctuary, an atrium, a café,
administrative offices, and classrooms. In
total, the church site consists of a 189,758
square foot ministry facility on
approximately 33 acres.

As part of the project completed in 2005,
the church incurred three promissory notes
with a bank for a maximum total of $18
million. The notes were all originally issued
at a variable rate of interest but in order to
hedge the interest rate risk, the church
obtained an interest rate swap on two of the
notes which effectively created a fixed rate.
Two loans would come due in 2016 and one
in 2021.

THE ZIEGLER DIFFERENCE

As the maturities of the loans approached,
church leadership weighed the option of
refinancing prior to the loan due dates
because of the historically low interest rate

environment. An early refinance would
require the church to unwind one of the
interest rate swaps that was still in place,
but would avoid the interest rate risk of
the upcoming balloon payments. The
church sought out refinancing options
that would avoid future balloon
payments and lock a long-term fixed
interest rate. 

The church reached out to Ziegler, who
was able to structure a 25-year fixed-rate
financing structure. 

The church refinanced its entire credit
facility, which eliminated the upcoming
balloon payment obligations, locked the
rate in for 25 years and saved the church
approximately $100,000 per year in debt
service.  


