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American Baptist Homes of the West (ABHOW) 
was founded in 1949 as Pilgrim Haven Home 
Corporation with the establishment of Pilgrim 
Haven retirement community in Los Altos, 
California, now the Terraces at Los Altos (TLA). 
ABHOW directly owns and operates seven 
continuing care retirement communities (CCRC) 
in California, which includes TLA, Grand Lake 
Gardens, Piedmont Gardens, Plymouth Village, 
Valle Verde, Rosewood, and the Terraces at Los 
Gatos. These communities are comprised of 1,772 
units: 1,087 Residential (Independent) Living units, 
222 Assisted Living units, 92 Memory Support 
units, and 371 Nursing Care Beds. 

Cornerstone Affi liates, a California not-for-profi t 
corporation, was incorporated in 1999 to further 
develop and expand retirement housing communities 
through affi liated entities. Cornerstone is the sole 
member of four not-for-profi t corporations that 
own The Terraces of Phoenix, Las Ventanas, The 
Terraces at San Joaquin Gardens, and The Terraces 
of Boise (construction completed December 2015).  
ABHOW provides management services to the four 
affi liated CCRCs and to Beacon Communities, 
Inc., the parent company of ABHOW’s low 
and moderate-income senior rental housing 
communities. 

TRANSACTION HIGHLIGHTS
Proceeds of the sale of the Series 2015 Bonds (the 
“Bonds”) and other available funds were used to 
(a) refund the outstanding Series 2006 Bonds; (b) 
reimburse ABHOW in the amount of $11 million 
for prior capital expenditures on the TLA project, 
and (c) fund $9 million in additional new money 
projects. Costs of issuance were paid with ABHOW 
equity contributed at closing.

The Bonds were structured to wrap around the 
existing capital structure, with principal amortizing 
in years 2016 through 2028, and 2037 through 
2045, to create level aggregate debt service.  The 
Bonds were successfully sold with a “springing” 
Debt Service Reserve Fund, saving ABHOW 
signifi cant expense vs. a bond-funded Debt Service 
Reserve Fund. The springing requirements were set 
at very low thresholds, requiring ABHOW’s rating 
to fall below investment grade and Days Cash on 
hand to fall below the 150-day covenant. 

THE ZIEGLER DIFFERENCE
ABHOW has been a long-standing client 
of Ziegler since 2000, with the two fi rms 
accomplishing sixteen fi nancings for the 
Obligated Group and affi liates of the Group 
since 2000. Ziegler worked with ABHOW to 
access the fi xed interest rate market as fast as 
possible to take advantage of attractive interest 
rates, with the team reaching pricing in only 
six weeks.  The Ziegler team worked with 
management and investors to structure the 
transaction with a “springing” Debt Service 
Reserve Fund, an increasingly popular option 
for CCRC providers with a rating of “BBB+” 
and above. While increasing in popularity, 
the “springing” DSRF is not a covenant 
easily achievable, and has required signifi cant 
negotiation among Ziegler, ABHOW, and the 
fi rm’s banking and institutional investor clients.  
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For references on Ziegler’s role in this 
fi nancing, please contact:

Pamela Claassen
Chief Financial Offi  cer
(925) 924-7100 
pclaassen@abhow.com

American Baptist Homes of the West
6120 Stoneridge Mall Rd.
Pleasanton, CA 94588

 For further information on the outstanding bonds for this issuer, 
please visit the Electronic Municipal Market Access system at 
http://emma.msrb.org/.

This client’s experience may not be representative of the 
experience of other clients, nor is it indicative of future 
performance or success.

“It was great to work again with a 
seasoned team, leveraging our prior 
fi nancing experience and enabling us to 
access strategic capital at favorable rates 
in a tight timeframe.”

Pam Claassen
Senior Vice President, Finance and Chief Financial Offi  cer


