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"We found Ziegler's staff to be

thorough, personable, and

trustworthy. We're thrilled to be

locked at an extremely

competitive rate for the duration

of our loan!"  

Jonathan Mullings
Senior Pastor
Truth Tabernacle of Bakersfield

This client’s experience may not be representative of
the experience of other clients, nor is it indicative of
future performance or success.

$1,789,000
Truth Tabernacle of Bakersfield | Bakersfield, CA

TRU T H
TABERNAC L E  O F
BAK ERSF I E L D

CLIENT PROFILE

Truth Tabernacle of Bakersfield is a
neighborhood church in Bakersfield,
California, organized in 1978 by 29
members interested in developing a
Pentecostal congregation in the community.
Over the years, as the congregation grew, the
church rented facilities. In 1991 the church
completed its first permanent facility, a 375-
seat auditorium.

To accommodate further growth the church
built a 750-seat sanctuary in 1997. Finally,
in 2009 the church completed a 28,000
square foot multi-purpose building,
providing expanded space for classrooms,
youth and children’s gatherings, and family
ministries.

Through all of these projects, the church
had utilized traditional, short term financing
from banks or credit unions, periodically
refinancing or seeking new lenders for the
next project. 

The church had most recently partnered
with a large national bank for their
financing needs however in 2015 that bank
informed the church that they were
significantly reducing their lending footprint
in the church loan marketplace. This
presented a dilemma for leadership as they
were seeking a stable long-term lending
partner. That’s when they began to dialogue
with Ziegler.

THE ZIEGLER DIFFERENCE

After discussions about the church’s long-
term objectives, and a review of possible
financing strategies, the church and
Ziegler decided on a plan for the church

to issue long-term bonds refinancing the
existing loan and funding two additional
small construction projects. The
amortization on the bonds matched the
remaining amortization of the existing
bank loan at a comparable interest rate. 

Bond financing with Ziegler offered the
added advantage of a long-term, fixed-
rate, protecting the Church from interest
rate risk at a time when rates were widely
expected to begin rising. The bond issue
would be fully amortized, requiring no
renewals or balloon payments, and could
be repaid early with no penalty. 

More importantly the church is now
partnering with a lender with a 100-year
track record in the church lending
marketplace, a partner they can count on
for many years to come.


